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khalid mehmood cheema business law chapter 28: A Comprehensive Guide to Business Law
Essentials

Understanding the intricacies of business law is crucial for entrepreneurs, legal professionals, and
students alike. Khalid Mehmood Cheema's work on Business Law, particularly Chapter 28, offers
valuable insights into the legal frameworks that govern business operations. This article provides an
in-depth exploration of Chapter 28, its key concepts, legal principles, and practical applications,
ensuring readers gain a thorough understanding of this vital aspect of business law.

Introduction to Business Law and Khalid Mehmood Cheema's
Contributions

Business law, also known as commercial law, encompasses the legal principles that regulate
business transactions, corporate conduct, and commercial relationships. Khalid Mehmood Cheema
is a renowned legal scholar whose writings have significantly contributed to the understanding of
business law in various jurisdictions.

His book on Business Law is widely used in academic institutions and legal practice, with Chapter
28 focusing on specific aspects critical to business operations. Understanding Cheema's approach
provides a strong foundation for analyzing legal issues in commerce.

Overview of Chapter 28 in Khalid Mehmood Cheema's Business Law

Chapter 28 primarily delves into the legal aspects of agency relationships, covering the formation,
authority, liabilities, and termination of agency. It emphasizes the legal responsibilities of agents and
principals and the scope of their authority within business contexts.

The chapter is structured around key themes:

- The concept of agency
- Types of agency relationships
- Formation and creation of agency
- Authority of agents
- Duties and liabilities of agents and principals
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- Termination of agency relationships

This detailed breakdown helps readers understand the legal framework governing agency
relationships, which are fundamental to commerce and business operations.

Understanding the Concept of Agency

Definition and Significance

Agency, as defined in Cheema's Chapter 28, refers to a fiduciary relationship where one party, the
agent, is authorized to act on behalf of another, the principal. This relationship is essential because
it enables businesses to operate efficiently through delegated authority.

Key points about agency include:

- The agent acts for the principal in dealings with third parties.
- The principal is bound by the acts of the agent within the scope of authority.
- Agency relationships are based on consent, either express or implied.

Legal Framework of Agency

The law recognizes agency relationships as creating rights and obligations between involved
parties. The legal principles governing agency are derived from common law and statutory
provisions, which outline the scope and limits of an agent's authority.

Types of Agency Relationships Explored in Chapter 28

Khalid Mehmood Cheema categorizes agency relationships into various types to clarify their legal
implications:

1. Express Agency

- Created explicitly through written or oral agreement.
- The principal explicitly authorizes the agent to act on their behalf.

2. Implied Agency

- Arises from the conduct of parties or circumstances.
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- No explicit agreement but inferred from actions.

3. Agency by Ratification

- Occurs when a principal approves an unauthorized act after it has been performed.
- The principal's ratification retroactively authorizes the agent's actions.

4. Agency by Necessity

- Established when immediate action is required to prevent loss or damage.
- Usually arises in emergency situations where prior consent isn't possible.

5. Agency by Estoppel

- Occurs when a principal's conduct leads third parties to believe an agency exists.
- The principal is estopped from denying the agency relationship.

Formation and Creation of Agency

Understanding how an agency relationship is formed is critical. Cheema emphasizes the following
methods:

Express Agreement

- Clear communication between principal and agent.
- Can be oral or written.

Implied Agreement

- Based on conduct, necessity, or customary practices.

Legal Requirements for Formation

- Mutual consent
- Capacity of parties
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- Lawful objectives
- Clear scope of authority

Authority in Agency Relationships

Authority defines the extent to which an agent can bind the principal in dealings with third parties.

Types of Authority

- Actual Authority: Explicitly granted by the principal, either express or implied.
- Apparent Authority: Arises when the principal's conduct leads third parties to believe the agent

has authority.
- Inherent Authority: Implied by the nature of the agent's position, even if not expressly granted.

Scope and Limitations

- Agents must operate within their authority.
- Unauthorized acts can lead to liabilities for the agent and sometimes the principal.

Liabilities and Duties in Agency Relationships

Chapter 28 highlights the responsibilities and liabilities of both agents and principals.

Agents' Duties

- Duty to perform with reasonable care.
- Duty to obey lawful instructions.
- Duty to act in the best interest of the principal.
- Duty of confidentiality.
- Duty to account for funds or property.

Principals' Duties

- Duty to compensate the agent.
- Duty to indemnify for authorized acts.
- Duty to provide necessary information.
- Duty to cooperate.
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Liabilities for Third Parties

- Principals are generally liable for authorized acts.
- Agents may be personally liable if acting outside their authority or illegally.

Termination of Agency

The agency relationship can be terminated through various means, which Cheema discusses
thoroughly:

Methods of Termination

- By Agreement: Mutual consent or expiration of stipulated period.
- By Conduct: Revocation by the principal or renunciation by the agent.
- By Operation of Law: Death, insanity, bankruptcy of either party, or impossibility of performance.

Effects of Termination

- Agents lose authority to bind the principal.
- Third parties must be notified to prevent further liabilities.
- Past acts remain binding if performed within the authority period.

Practical Applications and Case Laws

Khalid Mehmood Cheema illustrates the principles with pertinent case laws, including landmark
decisions that clarify ambiguities in agency law:

- Case 1: Hely-Hutchinson v. Brayhead Ltd ? Authority by apparent agency.
- Case 2: Freeman & Lockyer v. Buckhurst Park Properties (Mangal) Ltd ? Express authority and

the scope of actual authority.
- Case 3: R v. Barnett ? Acts outside authority and liabilities.

These cases exemplify real-world scenarios and enhance understanding of legal applications.

Importance of Chapter 28 in Business Operations

Understanding agency law as outlined in Chapter 28 is vital for various reasons:
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- Facilitates lawful delegation of authority.
- Clarifies liabilities and responsibilities.
- Helps prevent legal disputes.
- Ensures compliance with statutory and common law principles.
- Enhances business efficiency through clear legal frameworks.

Conclusion: Mastering Business Law through Khalid Mehmood
Cheema's Insights

Khalid Mehmood Cheema's Chapter 28 serves as an essential resource for comprehending the
legal underpinnings of agency relationships. Its detailed analysis of formation, authority, duties,
liabilities, and termination offers valuable guidance for legal practitioners, students, and business
owners.

By mastering these principles, stakeholders can navigate complex legal environments confidently,
mitigate risks, and foster robust business relationships. Whether you're drafting agency agreements,
managing liabilities, or resolving disputes, the insights from Cheema's work are indispensable for
effective legal compliance in the business world.

Keywords: Khalid Mehmood Cheema, Business Law Chapter 28, agency relationships, legal
principles, business law, agency formation, authority, liabilities, termination, case laws, commercial
law, legal responsibilities
 
Khalid Mehmood Cheema Business Law Chapter 28 is an essential component of the
comprehensive business law curriculum, particularly in the context of Pakistani commercial legal
studies. As a pivotal chapter, it addresses critical legal principles and regulations that govern
business operations, emphasizing the importance of legal compliance, contractual obligations, and
the regulatory framework within which businesses operate. This chapter is authored by Khalid
Mehmood Cheema, a noted scholar and legal expert, whose insights offer clarity and depth to
students and practitioners alike. Its detailed exploration of business law fundamentals makes it an
indispensable resource for understanding the legal environment of business in Pakistan and
beyond.

Overview of Chapter 28

Chapter 28 of Khalid Mehmood Cheema?s Business Law textbook primarily focuses on Contract
Law, one of the foundational elements of commercial legal studies. It systematically discusses the
nature of contracts, elements necessary for their validity, types, and the legal implications of breach
and remedies. The chapter aims to equip readers with a thorough understanding of contract
formation, performance, and enforcement, which are critical for ensuring legal security in business
transactions.
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This chapter is especially valuable for students preparing for exams, legal practitioners advising
clients, and business owners seeking to understand their legal rights and obligations. Cheema?s
approach combines theoretical principles with practical examples, making complex legal concepts
more accessible.

Key Topics Covered in Chapter 28

1. Definition and Nature of Contracts

The chapter begins by defining a contract as a legally binding agreement between two or more
parties. Cheema emphasizes that a valid contract must meet specific criteria, such as mutual
consent, lawful consideration, lawful object, and capacity of the parties. This section clarifies
common misconceptions and highlights the importance of understanding what constitutes a legally
enforceable agreement.

2. Essential Elements of a Valid Contract

This section delves into the fundamental requirements for a valid contract:

- Offer and Acceptance: Clear and definite proposal and its unqualified acceptance.
- Intention to Create Legal Relations: Parties must intend to be legally bound.
- Lawful Consideration: Something of value exchanged.
- Capacity to Contract: Legal ability of parties to enter into contracts.
- Free Consent: Consent must be free from coercion, undue influence, fraud, misrepresentation,

or mistake.
- Lawful Object: The purpose of the contract must not be illegal or against public policy.

Cheema discusses each element with relevant legal provisions and illustrative case law, providing
clarity on their application.

3. Types of Contracts

The chapter categorizes contracts into various types based on formation and enforceability:

- Express and Implied Contracts
- Unilateral and Bilateral Contracts
- Void, Voidable, and Valid Contracts
- Executory and Executed Contracts
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This classification helps readers understand the scope and nature of different contractual
arrangements in commerce.

4. Offer and Acceptance

This segment explores the principles governing offers and their acceptance, emphasizing:

- The importance of communication
- Conditions for valid offers
- Methods of acceptance
- Revocation and counter-offers

Cheema emphasizes that clarity and mutual understanding are crucial for a binding agreement.

5. Capacity to Contract

Here, the focus is on the legal capacity of different parties, such as minors, persons of unsound
mind, and those disqualified by law. The chapter discusses the restrictions and exceptions related to
these categories.

6. Consideration and Legality

This section examines the role of consideration as a vital element and discusses contracts that are
void due to illegality or immorality.

7. Performance and Discharge of Contracts

Cheema discusses how contracts are performed and how they can be discharged through various
means, such as:

- Performance
- Mutual agreement
- Impossibility of performance
- Breach of contract

8. Breach of Contract and Remedies

The chapter highlights the consequences of breach and the remedies available, including:

Published by: mirror.g-portal.de Page 8 of 11



Khalid Mehmood Cheema Business Law Chapter 28 Updated Version Vol. 2026, Issue 2

- Damages
- Specific performance
- Injunctions
- Rescission

This part underscores the importance of legal recourse in maintaining contractual stability.

Features and Strengths of Chapter 28

- Comprehensive Coverage: The chapter provides an extensive overview of contract law,
covering all essential aspects relevant to business transactions.

- Clarity and Accessibility: Cheema?s writing style simplifies complex legal concepts, making
them accessible to students and laypersons.

- Use of Case Law: Relevant case examples illustrate legal principles effectively, bridging theory
and practice.

- Practical Orientation: The chapter emphasizes real-world application, preparing readers to
handle contractual issues confidently.

- Structured Layout: Clear headings and subheadings facilitate easy navigation and review.

Pros and Cons

Pros:

- Detailed explanations of legal principles.
- Inclusion of relevant statutes and case law.
- Practical examples enhance understanding.
- Well-organized structure aids learning.
- Suitable for both academic and professional reference.

Cons:

- May be dense for absolute beginners without prior legal background.
- Focus primarily on Pakistani law, limiting its direct applicability outside the jurisdiction.
- Some topics could benefit from more recent case updates and examples.

Practical Applications of Chapter 28

Understanding the intricacies of contract law as explained in this chapter is crucial for various
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practical scenarios:

- Business Negotiations: Ensuring agreements are legally binding and enforceable.
- Drafting Contracts: Applying principles to draft clear and lawful contractual documents.
- Dispute Resolution: Recognizing breach and seeking appropriate remedies.
- Legal Compliance: Avoiding illegal or void contracts that could result in legal penalties.
- Risk Management: Identifying potential legal pitfalls in contractual arrangements.

For entrepreneurs and corporate managers, the knowledge from this chapter enables more informed
decision-making and legal safeguards.

Comparison with Other Legal Resources

Compared to other business law texts, Khalid Mehmood Cheema?s Chapter 28 stands out for its
clarity and practical orientation. While some texts might delve deeper into theoretical debates,
Cheema strikes a balance that favors application and understanding. Its focus on Pakistani law
makes it especially relevant for local students and practitioners.

Conclusion

Khalid Mehmood Cheema Business Law Chapter 28 is a well-crafted, comprehensive guide to
contract law within the broader context of business law. Its detailed treatment of core principles,
coupled with practical insights and case law, makes it an invaluable resource for students, legal
professionals, and business practitioners in Pakistan. While it does have some limitations in terms of
accessibility for absolute beginners and scope for more recent updates, its strengths in clarity,
organization, and real-world relevance outweigh these drawbacks. Mastery of this chapter equips
readers with the legal literacy necessary to navigate and manage contractual relationships
effectively, reinforcing the foundational role of law in the success and integrity of business
endeavors.
 

 QuestionAnswer What are the key topics covered in Khalid Mehmood Cheema's Business Law
Chapter 28? Chapter 28 covers topics such as contract law essentials, types of contracts, remedies
for breach of contract, and legal provisions related to commercial agreements. How does Khalid
Mehmood Cheema explain the concept of breach of contract in Chapter 28? He explains breach of
contract as a violation of contractual obligations, detailing the legal consequences and the remedies
available to the aggrieved party, including damages and specific performance. What are the recent
updates or trends highlighted in Chapter 28 regarding business contracts? The chapter discusses
recent trends such as digital contracts, electronic signatures, and the impact of cyber laws on
traditional contractual agreements. Can you explain the significance of the Sale of Goods Act as
discussed in Chapter 28? Yes, Khalid Mehmood Cheema emphasizes the importance of the Sale of
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Goods Act in regulating the sale of goods, emphasizing provisions on transfer of ownership,
warranties, and liabilities. How does Chapter 28 address the legal framework for business
partnerships? It provides an overview of partnership laws, including formation, registration, duties of
partners, and dissolution procedures, highlighting their importance in business law. What case laws
are emphasized in Chapter 28 to illustrate key legal principles? The chapter references landmark
case laws such as Carlill v. Carbolic Smoke Ball Co. for contract formation and Hadley v. Baxendale
for damages, illustrating fundamental legal principles in business law. 
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